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Today's context:

• Globalisation 
- Including fragmentation of value chains- Including fragmentation of value chains

• Emergence of new economic powerhouses
- China, India

• Economic downturn
- Trade is part of the solution



4 benefits of EU trade deals
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EU 28 remains a trading power…

14,8 % of world trade (in goods) in 2015

Second-largest 
exporter 

(after China) 

€1.703bn (2015)

Second-largest 
importer

(after the US) 

€ 1,680 bn (2015)

EU-28  received € 523 bn in FDI 2015
(ranking 1st before US €141 bn)



EU Trade and Investment Policy
Basic features

Being the leading trade region

Strong interest in:

 Open markets

 Clear regulatory 
frameworks

Responsibility towards:

 EU citizens

 Rest of the World

Need to reinforce EU 

competitiveness on world 

markets



Reaching beyond the borders…

• Trade is no longer just about tariffs…
- Standards
- Domestic taxes
- Investment

• Trade is not just about trade…
- Environment
- Human Rights
- Labour Rights
- Energy



• Pursue active negotiating agenda
- Multilateral / Plurilateral Trade Agreements

- Bilateral Trade Agreements

EU Trade Policy Agenda
Trade, Growth and World Affairs

- Bilateral Trade Agreements

• Deepen relations with strategic partners 
- Canada, US, China, India, Brazil

• Enforce EU rights, tackling trade barriers
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Bilateral relations (FTAs)

Context

• Globally more than 200 FTAs 

• Covering more than 35% of global trade

• FTAs top up what can be done in WTO

• ‘Extended’ regionalism
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EU Trade and Investment Policy
How we negotiate

The Commission negotiates

Civil Society and Public Consultations

The Commission negotiates

• On behalf of the 28 Member States 

• Regular reporting to the Council and the European Parliament

The Parliament co-decides 
• EP co-decides with the 

Council on trade legislations 
(except negotiating directives) 

• EP gives consent on 
agreements

The Council co-decides
• Directives for negotiations
• Follows the negotiation process
• Council approve the results of the 

negotiation (generally by qualified 
majority)



Bilateral agreements – State of play
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The importance of CETA

• Why the EU ?
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• Why Canada ?



• Canada is EU's 11th trading partner
• EU is Canada's 2nd trading partner
• EU enjoys a positive trade balance on both goods (nearly 7 bn

EUR in 2015) and services (nearly 4 bn EUR in 2015)

EU & Canada

EUR in 2015) and services (nearly 4 bn EUR in 2015)

12



13



14



EU = modern & attractive market
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« Wind in our sails »
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Growth outlook for selected EU countries 
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...moving in the right direction ...
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Goods trade between Canada and Europe is growing…
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• First trade deal with a G7 Member 
• By far the most far reaching and 

progressive FTA 

CETA
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• Reinforce our respective and mutual economic interests
• Strengthen our position on the global stage
• Help bring the EU and North America even closer together

progressive FTA 
• The EU can deliver high ambition 

FTAs without lowering standards
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CETA will:

• Eliminate custom duties on 98% of all tariff lines
• Open Canada's procurement market
• Ensure protection of 143 EU  traditional products (GIs) • Ensure protection of 143 EU  traditional products (GIs) 
• Facilitate the movement of professionals
• Enabling EU firms to sell services in Canada Enabling EU 

firms to sell services in Canada 
• Open up markets for European food and drink exports
• Make it easier for European firms to invest in Canada
• and more…
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CETA Timeline

21 September  2017
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CETA 
negotiation

CETA ratification 

CETA implementation



Thank YouThank You


